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QUESTION PAPER

June — 2023
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M.C.0.-6
(Marketing Management )

ug : 3 g |

[ 3TERaq 37k : 100

T : fohet wiar 9ol & I fafad g4 59 & 3% GaH 8

Y9 1. SUNTEET SATEl o forg faaom ofit faera
T STIUNUMNS § AT DT HA oF Yedieh T
W IUEIET SHEAT hY TE W2 370 W %
AL o IR0 Eifu

I-GEH W s1eAm-1, 78-2,  fashd Gahea’,
IqUH Heheudl', T8-10, 99 5

W9 2, SR GUEIERIUT o1 37 SHeh Weval e
fafir=r el =t s HNT) ua ST o gaedw
o 3aTETer e

IH—-HgW—3E 31eA-5, T8-61 , ‘SR & GEIH
1 37 SR SHHT Gehew ', ‘SN % YHE GEiH
F AT, T8-62, ‘ISR o GEHT & R

YyT 3. OTIER oF WX W S ¥ @A g
Sudtear g ol wferar & = st e
=IO Gatea Tufa s wenfaa i e shlent st
HTEAT hifa|

SW-GEH 3G TAT-4, TB-46, ‘IUHHI & F
fofa =1 ufsan’, g=8-52, W99 5

Y9 4 () YR UM awX o gaof |
fawarita Far fugr aiv Aareit & fauom f= =@t
AT Shifg|

SH—-He WG 317, T3-81,  Tansdi 1 farque
fag’

(@) Aarel & FITRTUT Tt SETET0T Wigd ST
EAEL

s-Ued 3@ seAE-7, T=-80, ‘Hansti
EuicTus

o 5, FrAfataa w e femforan fafag-

(%) sifug faior & oy ud g

IR-GEH -G FAT-9, TB-96, ‘sie faio &
o R FIE

(@) 3ag fegd=a

I - 16, ge-70, * feordiaa’

(1) FE ST wiua e

S-Had 3@ 31eAE-10, TB-110, T 2

() =R ge 3R famed

S-Had 3@ AE-17, TB-193, T 6 T
e 5

Uy 6. Tt g Sma@Tie W6 o folt Suge
Taftr= faavor urexdl <t =t T Sarel o fagurs
T fouur Aremm fRg W SuEnRTt €72

I-GEH - 1eA@-13, I=8-133, ‘3T | R
S el faawor wrem’, ges-132, * faawor wreemt o &’

v 7. Tauum w@hwor @@ 37 fafe= wem &
faUUT WUWUT S IETEYUT WA TS iU

I-TEH -G 3153 16, T=B- 168, * faqur Fywor
1 31ef 3R e, T8-176, HIEAH', Y3178, ‘Al
Yo HeEm |, ¢ ST SYwo Hiery !

U9 8, (&) THM | Hae fquur weayul =i
27 =T Wit

II-fIqvA 1 = TS A TEhi o T T
9 I R HEW HT e 71 3w 3% 39 o1 H
Tegd &% Y 9 & foF Fo SR @i st
aER FX W T A1 T | SR I T el g qen
et ®1 T=St 9 3fud HIHdl W URH FHl ITAH HA
# & e fqum w @ R w. )

T faUuA Reheiced o el Tl ST, Tehetent
ql WIS Tl ol T s B1 G faquH
TA-37 T ANl o T Gl TG B HH HT ¢ G
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faqur &1 s1f-am aRomm et 1 geafa &1 i e
Bl 21 24 ToqvA wet & A @ off S S 21 fagoe
el T WA B G TH WhEieel SH—UEsh, HHER!
qfdiera, faaworel, Gau =Rt den fammo wsifear sufg
A &1 ST WY O S9EREh Tl sl @l Sl
%% SR Y@ wrtE o 9o 6 e 9 faeE
ol o He et € o | et 3 et Wt i i
foran €, ®1md S W& ot 21 7@ fov § we fagra
T WA BN ¢ 9% T ¥ R gu Loy & WY
T 1 GAERIC SA SN, 9ok UvEld. @rd i
Wit = & g

TS SYA ok Ufa et qen FEEt o SRl o wia
Yfdergal ®I 9EE I ok fad sHE WH R G
fauue wRiEAl &1 FE T W_E R TEm e @@
feaal o AeA AfdmTd TR g F feafd § 7eg #t
St €, S e e qurehal S9H S wEeRt
F O e F HAH YSH A T WA & B TEH
ok Ik WY TYTUT 1 S &1 W § 3= Ie fava™
off g1 © foF 9 TS o -9 5 (e ek
H YA TS 3Tk SRl 9 Tasll & AR " Ao
A FHM

3TTST STEHT-3TeTT YR o STIR] el Tarshi i Scae
T el HEE d g f9uEl 1 gE Y E
T GRI 39 T HEHH Fl FoAd H1 AW e 2
& HEE T8 Yo F ol €1 TR R 9 ae-e
Biee fIuuM qehiishl | aR-aR GE A oA 9 Bl
Te A W W FE g

3 geft w1 U ®H & o) enwwr o g E) e
IAAM TEehi o |1 Sfad elehel= T a9 o fold
Stad faa ey 9@ S B gwe g fqauE
FHERA F A A9 F-IR-GR TISH, ITHFT F
W e, efa, Aifeas gwie 9 gadt W g
el

(@) aEr S @ fafa=T W ht gferan o=
&7 SamETw wiga = Haw)

S-Had 3@ 31eAE-19, TB-218, W 6

U9 9. HiHa Traitor @ 27 faf= wer @t
T Frateor fafiel @ SeTEROT W s

IW—HIH @ STAF-10, TB-105, ‘HiTd T GHHT
R Hewd’, TB-110, U9 2

T
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\ ( Marketing Management ) )

fauum &1 wWEu iR fava-a=
( Nature and Scope of Marketing )

fauoe &1 U=

( Introduction to Marketing )

O]

==

fordt ot g™ Gred i Aot fgaam ® fauue
1 %1 G Bl 81 Yedsh SHeEd HSH o g & AR
o g A hl R ST @

(a) TGS qen Fensti HT SR HE HE,

(b) &I F IYART B T SRGS q Wawel i

U HIA

1q: T @1 Sl § b FoREh ot T = S
ghordl o fod 98 el @ R fRE YR Saal qen
Yol 1 Ul % FEAAHR T S TRl T
Y% HH oh GRI SNR § STUH ARl o A1 i Wi
?g Te st § fF ®H o SaUg o Sfud uee s
W@ qe foquH i FIEd | qUid: SE ] Fenl

T ShTS oF STaFd U 1 31ef, HehedT, fom,
fosra @ fauom § oT<R qen 9Rd # foquA & 7e™ W
EEifcaul

A T TagTmacienT

fauur yaear @ o1ef

faqu foreht off wIfSr =ra%en § we ufE g,
fger grr aegent den danstl w1 Wi % wWEd & favd
¥ qd H € 1AM oA S Gehall €1 7 Seqe 9 Yansdi
o1 fmfor ot fofan ST war @1 Wy @ S gfs F W

gehdlt ®1 31a: fafma uferan & favfa Scureq, aedq aen
Jifcrer oo T % UYEE WEh! wl G TIH HI
St 2

safdt fauurd I (American Marketing
Association) o 3TIHR, “ M1 I el a1 g
o G aEgeAl qe WAl 1 a8 Icaech | ST Th
Bl 21" el $9 SR % e W & ol fam m e,
TSTeRT Seare el ST whT B 1 37d: 39 AR o SR
IO &} e S o & 1 S R

el TR A foque w1 frefafed et o = foman
TuuN o fed Sfem w1 e s den =@
IS HIA" TH YhR AUE IRV o STTIAR Fal
W1 Hehdl ¢ Toh forelt w1 wfed sHeRr yorelt & w9
¥ <@ v €, fogent festem susieet 3 gea Scari
o SeUIRH &g K1 ST &1 Fauur a6t g o SeR W
faqum =1 Frefafea fagmard et o1 "edl

(a) AT IudEmsT o fod axgsti qen Sensti i

IEEIRCRCTEH

(b) TEGST & Hanstl 1 FHeAgeeh fIawor HLAl

(c) SusiERIeT &1 Hqfie &l & qr

T YRR <@ S d fauum fRest @ ywed
AR H1 Hewhew el el SeEHl W et ¢, foen
forgeremr qen fasra Iusadisti w1 fawm sTewahd &t
qfd 2q fee S 2

www.nheerajbooks.com
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fauue #t s aRamer o foaor & w9 @
Hafa franeti st F81 o o= foransti &t +ff 7o WM
e S €1 fauom 1 Sfaa wae Sfos saeEtas
JenaTi (ethical business practices) o 3TI&Y & fohan
S 21 T F gt wes @ <Al o &l gfteeniol
T i wdl 71 Rl oft wd w1 e # w@E,
R qen fearfa @ & wd o fauom 9fem W smaia
Bt €1 fauoE & foma & wh unon @ st @ fR fagom
FEEAl w1 el w9 wewl & g0 R S R
forchanati oF gRT ICURA T W TR T UL Wi Hi
B 1 S ® difh of B o Scured o fauvE e
U T 8 gl
foqum o fawg & sme fAen ymomd (Misconc-
eptions) &, W fr frefefaa €
(a) Taem 9RO Y& SE9ER (Grapevine) W
NG Bl ©, 37: Teh1 qd St 31fdl ST
2l
(b) Togum # 1o & 9 e fawa 3@ (Subject
orientation) T STafi&ToT LA +ff A STEvTR
g 21
ST faquM W9 &1 IR & A1 STER W &8l
S gwa & T foqum oemtaes wEEe w1 oe
foare 2, S Seured 9 Susieren ok Seqet qen denet
1 YA UG AN B1 3 39 URH % Sarid fosha
o srfafer o et 1 ot wew we fohan st )
ITfad aRkameret o SR W fauvm w1 ufsear
@I, I . gU el W Gehal © f ¢ Susisi w1
SMATTFAST BT Ul T, STH! TS 2q S= SR A
Hareti | uiafda ek qen 39 Scak/aansti & e
AN T G o STAN h AT I g ST
T TS 1 HiHA 1 fquE el s 21"
fauom weigr T9iv
HaEias gfaeed o1 foqum w3 fFefataa
U YR 1 fauuE Hepeeti w1 o €
I Hehe T,
IR HheuT,
IEERIKSCIGEIN
fI9u Hehed,
TANHT Heheud |
IR Heheu T
IR Hehoddl hl Ye3M 3q@dl (Production
Orientation) ¥ T8 21 39 fawa & yeifea @ @ f
ek WA: 321 SRl aen Henel h1 afush Hew &9 E,

AT Sl

S MYk &Y Y YA el & o ST wiHa s T2t
Bt 1 T FRO el gR g T RS S ® fw
FH ARG W AR SARA HX, Fiifh Teh 321 IRl
1 SIS UGS HId €, Sl HH HIFd o BId € 9 SATH B
Y ITeTey @A &1 THY forehrEgE SR § weiad g ©
A HUE S YA BT fHwEdl § o9 i A S
2
IATE Hheu T

SIS Hehou Tl o WD qeh § o Tl o g Sl
IR R TH TR S ?, S qurergul, et den
3= froafed eid €1 Fel W yeE # a8 YA wdl ©
fF 9 S=a Hifc o AR HT T¢I T9F ok AR &
T SR § 9™ HW W@ W@ Sl o gR
ATeTenEt B 5 Al i et foRa S §,
A THY YN SR H SN =S YHR © S Hehd
g1 30 SIS IO WEA o AW ¥ WA S g R
R UE gRfeurfaat o sca= el S € TR 7Y S S
% o S ¥, W SRt aRfefaEt e ol dan
&l B Uil oTd: g8 SfEvds © T ued @l ol 3
SARE ¥ A FHA
Tasha Harea

el forsha Hehewm | arcqd € o e safe w1
34, 9 g ST ¥ IR hl qd Tk HA T8l A
ghd 9@ ask fob fosra gl & g/ 3= @ | feen
SR sferd faqUM 1 ghold ¥ 98 Evas © 6
TS o GRI 39+ SRl o fashd de Gaed o 3Hh
T fR SE ) Tl R aeR w9 AR 3% fefa
fepon ST @ % & fosa &l % g ST few
JMEAYIAHATSA i HF Y Feferd STavIhaed o a5 Goh|
3} IUrE Ed: 3 9l asge W f @) fRd WM €
AT T3, JoH FAR M| T&oa: I8 Geohoo 1 S
HHf W AR H I R, TR eEar Sevashdr ¥ S
Bt 21 37 WA o1 Sevd otk aeqa 1 S € B
TR A WEhl g FTEA B A TE U TH Heheu |
HT HE oIl HACE Ghe @l 8l Il 8
faqum derear

fIqUH Heheu = w9 § &3 Al W AR e g,
S for frafafea

(a) T =AM A e | gfaeati= ot ger o

I=9 HIYd ok ICRI HT FH0T FHET
(b) ool § =8 SRl Hi SUHEST d%
il

www.nheerajbooks.com
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(c) v fouom yarEl gr sl o fawa o 3t
Al W Geiferd e <

7 fawa o ferier wifae 3 wer @ o “forsna fershan
FI SMETIRART W o faUuE shal @i STERIERdRT W
SO S i HIT B STUA A 1 S=d qHY fashar
g fodl *d € foh 30 Wil & o<l § o Fhg oy W
F R, Fafh fauuH 1 Gy Aeh hi SATIvIHATST
F g & B R o fague S iR 3Ed wefua
e foraneti S for e fmior, forqeor qen susim o
SR UEh H TR SAEEIRAS H QW F@T 21”5
YhR fquE Hehoud 39 SeAMS o v ¥ 31eq
Ul €, TSTeent SMMUR @8t aIR, UTeshi shi SATerrehl,
FaTeRTerd forque o wwyEd SE 9R favd 5e S 2

39 HehoUdl o i wual i A fEw W
wfawe o #E Tl @1 9% 9gd 98 duH W
srfadfed sRl W (Undifferentiated) @9 &1 S8 W
3 U9 oS F @ 7, TS o799 SR ) gen 9o
TE TeF IAR! TR HI AETIHRARN H S & o=
U ST T ISR Th11ha1 T T 1 T
AEYTH Bl € UEH! H1 e e THE HISAl i
T2 BlehT T HEA Bil €1 3F: TEl IX Tehhul i
yreeTd faqum faum & =@ & &t S =ifew)

T & Tl W T faurn w1 faqum wepfa
(Marketing Culture) &1 ifd 1 o791 =fed et
fauoe wepfa & Wl o & g @

(a) S0 fauum Gwpfa sed fauom gwpfa o
el St 1 fon S 2l

(b) 3Fai¥er Taqur HERfd oTaRes  foquH =1
e ST o ST oF UTEeh! ohi A Hich I Fremrard
*H 9 Hafd e 2l

fordt off et gfaeE @1 Af<ad g oy
HAMI Bl €, Ty 3 o1 o -1, A1 o &R qh
wged & fod yadl o anmt oot @ s @1 e
HHed 1 & HYSUS I faqum o R anvuR
feerfaai w1 Sif=rT B €1 38 envys et 1 9 uew
U UEd hi STATIHAl I 3fad TR ¥ THeH 3q
3U-3cUR (by product) o ®9 F @ W R
TUSHT Hehed T

TS Geheddl o SITER fhet off 3R o SR
T T8 SN i Sekal o 1yt i fafy=a s e
B WY @ TE GUN A1 UEH| o HeA H 2H §
T E 7O gfqeaedt i HeTerarges 9 gt a9
AR g Wehd B GHSTE Gehouwd W fegharei ¥ 3

fauur =t ufera /3

Uend Tt St ® o o forqur sl o starda @t
qen Afae godl 1 A W Tl W SR ok G S
A HI AR FE F AT TEIA: EH| hi G
qen iR Afehd & 1®Y w3 9 Feifed g 21

Tl | g A1 W1 ¢ foh SR GEehior (Market
Segmentation) i T Heheq s, IUHFI AT,
IAR Hhoodl, fah™ qu wiew w1 day g
Heheu sl & Y Bl 2l

TH WehR el S Fehdl © foh THSHT Wehoud o
o Tw AEEIAE HWUSH KOS SUTFRN Hi
STETIHATSAT A 7Y I &4 § T@h TH T oA
T o W Hehar €, fo Susdere w1 wqfte & @
39k edepifern feq qen TuS swhedmn o "Rl ot g
Heh| 37d: T8I T IYWIST i ATIHASA Hl Th
e e o <@ S 2
fasma iR fauom § afaw

fosra’ qen ' fawoe ' AT U Th-SER o T
IR T W €, g T <A & Theu et o WA o
ST 1 @ S Gehel B fTIUE FT Goherar &g ‘oA’
e fauur’ o 7 o o i fTAfAfEd YRR 9 <@
S Eehdl ®

1. Torswar fasra we € Sl W ehfesa sheep forn
ST €1 fersha i forqum o1 feparenen 3191 el S € o
I & TR &g TSR oh 9 T Hesl LAl
BiT B W1l E S Siaiia TH W W W Sl fed S
2 o5 *iudl § $o 9fawd % H Hh A Rl [HRE
bR s S Hehel €| faeha s Y@ Segd Hieh i Sl
B Bl 39 o fafir= wer aht Aifaal s St 2

forsha W &M 3d g A St STa@rt T8 G
2 o a% Scare el qul ek € fashd @ w1 yee
R G S A I S ], SHRT o S |
el W Ak 1 ATl STEvThdl e T o I §
T A 31 AR e B1 fasd o grn @ Sl
TEHL HUA B TS H W el 2

2. Tauur faqum sazen & siafa o Tt framsam
T <, foe dew frefafed wef 9 g @

(a) 3R Geel A ST

(b) wHA FERoT T

(c) T 9 IR A1 T 1 3fed faawor &

forqur =t S[EeTTa SuRIST 1 STERdl ! TEEHT
I S @ q1 S qoh, SULIERT G T € S 9 gheh
Higd®h WK 7 8 S q9 qh SEeh! WA Tél 1 S
Tehell| Toque o siaia 3w e €, S

www.nheerajbooks.com
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4 / NEERAJ : fauum wsier

(a) |1 =h1 IUI&A,

(b) e Y U,

(c) aLga 9 iAa R,

(d) faaeon = faska w4

Tk 3T TN hT IUM G HI WA, W AN
defeter | eIt e S 2

Fufor o1 W el €, S SUHieRnS w w=e 3 Toh
qen 5= Uil WS =ed &1 F&l et e S=-
o fordl TE-aE o ATEY o It €| W AR 1 e
oAl g foren s €1 39 fawg | foghar i v @
Tobd WK Bidl © o FEl SR {90 YAE w1 qiom
o S @1 faska @1 GeY df fath uE pereraredt den

forquA # Tigee YR 1 e Wiehe YRR i gorl §
arfersh g 21 2 fovr # witRet farde eifae | ere
Td Yohe HI U Hal o fasa qen fawm & vea
3 ¥e31Yf (Semantic) ¥ AT i €, S HH forquH
W eAH It ], 98 39 WE hi aegell aun danet &

derien] 9 Bl 8, S fogean sharsti =1 9RG o @
foF 3 TR TIH I E U AT IR T HI F ST
fouom OR =™ # geAafed aun Thikd €9 Y&H
Hal ¢, fEd Ul 1 SEal 1 udl el $%
e oY G feman ST 2

AUt gRT fasma a9m fauu & ofdT i 36 Yl GHSATET T

Tasrar

fauu=

1. Seured R fouy aa e s 2

2. F TR Ia@g 0w § R T 9 H!
2 fF 9 g a=1 S

3. ey Ak faeht st 6T 1 0 € S@ Bl 2

4. RIS qe1 Achiicieh Sca% SR SSIRI o STHR
ERIEE I

5. faoher o fedl & Wfishdr 9= |1 ST 2l

6. AT TEGA I ITARA B T Hfohal oh &9
¥ @l S 2

750 TR RN 1 Feem T e mdl & i e
HE WA f&d Sl

8. fafwr=1 fawm gergs we (Water tight
compartments) o &9 H &1 FH 2

9. ANd W Hiwd 1 o g 2

10. fara Tes 1 & Sifam THSH JE S g

1. U 1 STEvIshdre i 9fd W SRl 9 e
S 2l

2. YA UB ek i SMEvIhdRN o foaw o war
TR 2, fir ST G 29 SR % Fr ek
foraeor &t S S 2

3. Yad W@ (Profit Oriented) eidl 2|

4. fraeE eEEa T SR, et aei qen
foepTd &1 R Aol B €

5. Shalsil st STETARAIS i WAHHd Y 1 Sl
2l

6. STTEE IUAFNST I UL H Dl Ufhar dH
S 2l

7. ¥ &% H 7% 9w (innovation) ST oM den
IS WRNTITehT i STTTRT Teehl ol "gad SYATTl
YoH T W e f&d S 2l

8. FIH™ o @t fa9rT TAERfad €9 (integrated
manner) ¥ % HLd B STHI THADG ILIT
IudiEe w1 Gqfe YgH HET B 2

9. wHd w1 fuftor SusdrrE g fHen St aen
THeh 9% HIFd g N i Feiia # 2

10. TTeeh ! A9 1 FEwIqol e HHT ST 2

fauom weier F9i @ fawm

foqur yeier =Y e T i (Pre-historic
Period) ® g8 offl 39 99T @M St S TR o TH &
R H WA TG TR 9 fave & weTd & 9
U ¥ B Afa IO sewdsRd o 9t w6 T8l
Y Fhal o sHfed FA | g fafma gomett (Barter

System) @ IEeTd &1 TE| g fafma gomedt & sfafa
T UEl o G 9% o ddd H HE 7 <L o] HI Bl
SEH-YH foran ST ol 39 uishan 9 & omegfTa g ok
foquE &t YT g

- e sifyrr M @, f9eh #Ror 39
HrIfSTeR e | fa=ifer (Intermediaries) 1 femitern
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